Turn Prospecitis
into Customers

Sales and F&| Solutions for POWER

Capture and retain vital prospect information, track each step of the sales process, and
effectively manage sales personnel with Sales Prospect Control.

See current outstanding tasks at a glance in the Daily Work Plan screen.
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Sales and F&l Solutions for POWER

Bring Them In
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together with automatic warnings. Easily see daily appointments and tasks with a built in calendar.

* Create extensive notes for individual

appointments. For more information on

Sales Prospect Control,
Close the Deal
please contact your
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Don’t let quality leads slip through the cracks.
Bring more traffic into your dealership, track your
sales staff through every step of the sales cycle,
and make the most of every customer contact
with Sales Prospect Control.

Reynolds Account Manager,

call 800.767.7879,
or e-maiil
marketing@reyrey.com.
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——= &Reynolds.

MAKING BUSINESS BETTER.

© 2009 The Reynolds and Reynolds Company. All rights reserved. Printed in the U.S.A. 1135697 7/09



