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Ramsay Gillman On Making Business Better

1

Without I, We Couldn’t
Sell Nearly The Amount
Of Vehicles We Do.

Ramsay Gillman

‘Prompt and consistent customer
follow-up is a significant part of
My dealership’s success. With
the integration of our phone and
POWER dealership management
systems through POWER'’s

Telephone Cost Control, my

mManagers know who's making
calls, who's being called, and the
length of those calls. Tracking

all outgoing calls keeps every
salesperson and service advisor in
my dealership more accountable
and better organized. We've seen

higher customer satisfaction and

\

increased sales.”

MAKING

BUSINESS
BETTER.

RAMSAY GILLMAN
CHAIRMAN OF THE BOARD AND OWNER
Gillman Auto Group, Houston, Texas
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